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Is Property Education Worth the  
Price Tag?

The property education industry in the UK 
has never been more crowded. Courses, 
masterclasses, mentorships, and weekend 
bootcamps jostle for attention, and budgets, 
from aspiring investors at every stage of 
their journey. Most promise transformation. 
Not all deliver it.

To be clear from the outset: there are 
exceptional educators in this space. 
Professionals who have built genuine 
portfolios, navigated real market cycles, 
and now share hard won experience with 
authenticity and integrity. This article isn’t 
about them.

It’s about asking the questions that too few 
people ask before handing over thousands of 
pounds for property education.

The Credibility Question

Here’s a simple test worth applying before 
committing to any course or educator, what 
does their portfolio actually look like?

It sounds obvious, but many attendees never 
think to ask. A polished website, a confident 
stage presence, and a following on social 
media can create an impression of authority 
that doesn’t always withstand scrutiny. 
If someone is teaching HMO investing, do 
they own HMOs? If they’re running title 
split courses, what does their actual track 
record look like, how many have they 
completed, and what does their portfolio 
demonstrate beyond the whiteboard?

The uncomfortable truth is that property 
education can be more lucrative than 
property investment itself, particularly for 
those who discovered early on that teaching 
was easier than doing. This doesn’t make 
their content worthless, but it does 
change the nature of what’s being Sold.

The Accessibility Gap

There’s also a conversation to be had about 
who property education is actually serving.

Courses charging £12,000, £15,000, or even 
£25,000+ for a mastermind are filtering their 
audience by wealth from the outset, and for 
those determined to attend regardless, the 
consequences can be deeply compromising.

Depleting their savings, or worse, financing 
education on a credit card, potentially puts 
the aspiring investor in a weaker position 
before they’ve made a single move in the 
market. The person working a full-time job, 
trying to break into property from a standing 
start, needs genuine actionable education 
most. Too often they’re priced out of it 
entirely, or pushed into financial decisions 
that set them back rather than forward.

Doing It VS Teaching It

The most valuable learning comes from 
people actively operating in the field. An 
investor who completed a title split or 
successfully finished an HMO conversion 
recently brings a fundamentally different 
quality of insight to someone whose last  
deal was half a decade ago.

Market conditions shift, lender appetites 
change, and the goalposts move, the investor 
who is actively navigating all of this right 
now is the one worth listening to. The best 
learning environments reflect that reality, 
bringing in individuals who are doing the 
strategy in today’s market, not teaching from 
a highlight reel of past successes long gone.

A More Balanced Model

Some operators have recognised this 
and built models accordingly. Property 
& Poppadoms Masterclasses were built 
on exactly this principle, and the price 
point speaks for itself, just £50 + VAT per 
event, you also get tea, coffee, and lunch 
included. The barrier to entry is removed 
almost entirely, but the quality of content 
is anything but entry level.

Specialists across portfolio building, title 
splits, development, HMOs, and commercial 
conversions are vetted by what they’re 
actively doing in the market today. Crucially, 
there is no upsell on the day, what’s promised 

is what’s delivered. Just focused, expert 
led education and the space to ask real 
questions and get real answers, without 
hidden agendas or pressure to spend  
further once you’re through the door like 
most other places.

Asking Better Questions

The property education sector doesn’t 
need to be written off, it needs to be held 
to a higher standard by its audience.

Before booking anything, consider asking: 
What does this person’s current portfolio 
look like? Are they teaching from live 
experience or legacy reputation? And does 
the cost of this course reflect genuine value, 
or is it simply the market rate for confidence?

The best educators welcome those 
questions. They have nothing to hide 
because the evidence speaks for itself. 
Choose your educators wisely. The 
right ones are out there, and they don’t 
always charge the most to prove it.
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